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Essential P/G Elements

Donative Intent

Primacy of Donor(s) needs 

Integrity of Charity

Quality of Understanding and Support



P/G Balancing Act

Major Gifts vs. Planned Gifts

Relational vs. Technical

Donors You Know & Donors You Don’t

Charity Competition



P/G Priorities?

Market idea of planning/estate options?

Market specific gift structures?

Age specific issues?

Legacy Societies?



The Dentists’ Dilemma

Dr. Bob, 68 and his wife, Dr. Jane, 66, built a 
practice together, as well as a family with 2 
lovely children and now, 4 grandchildren. 

They want to retire and sail around the world. 

They want to support Our Legacy – Our Future 



What Our Doctors Have

Practice in a C Corp $200K cost $500K 
Office Building $100K cost $1M
Bob’s IRA $0 cost $800K
Home $200K cost $1M
Stock/Bonds $600K cost $800K
Apartment Bldg $0 cost $1.2M
Life insurance ?



Defining the Dilemma

• Estate tax issues?
• Investment strategy issues?
• Capital gains issues?
• Gifting issues?
• Charitable filters?
• Exploring the options……











Forgetting Something?

What about the insurance?

What about the portfolio?

What about college expenses?

What else matters?



Telling Your Story

What is your cause?

What are the donors’ passion?

How do you create a gift?

How do you nurture the future?



Our Legacy – Our Future

Planned giving is a legacy!

Planned giving is powerful!

Planned giving takes patience!

Planned giving is the future!


